JOIN US AT UBS ARENA
FOR THE 2022 MACC ISLANDERS GAME!
THURSDAY, MARCH 24, 2022
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Hello Members!
As we welcome in the New
Year, we hope for a season of
health, prosperity, and peace
for all. We continue to forecast
sales and supply of materials as
the thermometer continues to drop. MACC
wants to continue to be your source of industry
information and assistance in 2022. We look
forward to having you join, or if you are an existing
member, taking advantage of all we have to offer!
The education committee is working diligently on
identifying and securing relevant education courses
for you and your employees to take advantage of.
We are proud to announce our upcoming virtual
Foremanship Training Course, which will take place
March 8 from 6-9 p.m. and March 10 from 6-9 p.m.
Find more details on page 7!
We ask you to provide your input in what you
would like to see for educational classes and
training for your inside staff as well as your field
personnel. Please visit our website, www.maccny.org
for more information on our upcoming events and
to give us your thoughts.
We are looking forward to our upcoming event
at the new UBS Arena to see exciting Islander
hockey on Thursday, March 24 sponsored by USI.
Tickets for this event will sell out fast, so please
keep your eye on the website to buy your tickets.
All are welcome!
We are also excited to have you join us at our next
membership meeting on Thursday, February 3.
Please mark your calendar and be sure to attend!
Again, we thank you all for your continued support,
and I am looking forward to seeing you at the next
meeting. Stay safe and enjoy the new year!
Sincerely,
Jim Padavan
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Contact our NY/NJ/CT rep for a free quote:
James Filauro • 914.584.3038
james@nationwidecoils.com
NATIONWIDECOILS.COM • 1.888.COILPRO � 24/7

Editor’s Notes
By Anthony N. Carbone

Banking has become a nightmare for many contractors, as the
idea of remote banking has infiltrated all parts of our daily
banking, and our corporate accounts.
Metropolitan Air Conditioning Contractors of New York
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An advantage to us is the scanning of our own checks for deposits
with a machine the bank provides. This basically eliminates the
wasteful trips to the bank. However, it also loses the face-to-face
contact with the bank tellers and potentially the branch manager.
For HVAC contractors, it is common for us to make large deposits
when we receive payments for jobs. Like many businesses, we
often are assigned an Industrial Relationship Manager who is
meant to be our primary contact person that understands our
business, needs, and is readily available to offer assistance.
Unfortunately, in some banking institutions there are individuals
that are not even in New York State. In our case, the relationship
manager is located in Irving, Texas. I protested this, as there is a
time zone difference and I am not sure they could understand
the essence of a New York contractor’s needs. I was assured that I
would receive seamless support.
Now keep in mind, my company has had a banking relationship
with Citibank since 1968. In 1968, it was called First National
City Bank of New York. I am a big believer of banking
relationships, meaning knowing your branch manager due
to the accommodations and requests you might need during the
year. I feel it to be impossible for this to occur remotely and with
that, many mistakes can be made.
For example, Systematic Control Corp. encountered a perfect
storm with three $5,000 checks being deposited within one week.
One of them deposited was a returned NSF (Not Sufficient Funds)
for $5,000. Another $5,000 check was stopped by a commercial
establishment because an employee made a heating replacement
job deposit to us from an incorrect banking account. The owner of
the company placed a stop payment on the $5,000 check, a
back-office Citibank operations manager decided apparent
fraud occurred with my corporate account and a decision from a
low-level employee of the bank decided to FREEZE our checking
account. Our relationship manager never contacted us, and
suddenly 40 checks that we sent out were stopped (marked
Frozen Account). Our vendors were perplexed as we have a
sterling credit relationship with each of them.
Mind you, the balance for our operating account was significantly
robust and anyone with managerial skills would have said, “Wait
a minute, let’s call Systematic Control Corp. and tell them we
suspect FRAUD and a RED LIGHT went on in our back office.”
No one called us, and instead 10 days later, we received a
standard notice that our checking account was frozen.
(Continued on page 14)
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MARK YOUR CALENDAR FOR MACC’s
NIGHT AT THE ISLANDERS GAME!
Thursday, March 24, 2022
UBS Arena
It has been three years since MACC’s last Islanders game night
and the association is excited to announce the popular event
will take place once again on Thursday, March 24, 2022.
The game, against the Ottawa Senators, will start at 7:30 p.m.
at the brand new UBS Arena in Elmont, New York. MACC’s last Islanders event was in 2019 at the
Nassau Coliseum, and the association is grateful for the opportunity to continue the long-standing
tradition at this new, state-of-the-art venue, which just opened in November 2021.
The UBS Arena is located within Belmont Park, a historic site that has been an entertainment destination
for over a century. The arena’s design was inspired by iconic New York landmarks, including Central Park,
Ebbets Field, Grand Central Terminal, Park Avenue Armory, and Prospect Park Boathouse.
As home to the New York Islanders, the arena also incorporates design input from Lou Lamoriello, the
2020 GM of the Year, and Barry Trotz, the 2019 Coach of the Year. It features great sightlines, a loud
and intimate bowl, and eight bars with views of the ice.
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It also boasts the largest arena scoreboard in New York State with two levels of high-resolution LED ribbon
boards, and industry-leading game presentation. For shoppers, there is a dedicated New York Islanders’
team store.
MACC member USI has been a part of MACC for many years and has remained active in the association
throughout its affiliation. In continuation of its involvement, USI will proudly sponsor MACC’s 2022 Islanders
game.
With over 150 years combined experience, USI has served over 500,000 clients, meeting their property
and casualty, employee benefit, personal risk and retirement needs nationwide. USI stands for Understand,
Service and Innovate. They work to Understand the specific needs of their clients, to provide an
unparalleled local Service experience, and to Innovate with cutting edge solutions so their clients can
continue to invest and grow.
USI has been a consistent supporter of MACC for over 20 years.
They have been actively involved on many levels, taking part in,
and sponsoring numerous events.
“We have waited a long time to be able to enjoy another one
of MACC’s Islanders nights,” said USI VP, Sales, Tommy Williams
and USI President, Frank Abbatiello. “The evening is always fun
and everyone looks forward to it. We are proud to sponsor such
an amazing event.”
Covid has put a damper on many of MACC’s in-person events
over the past couple of years, but the association has slowly
been reinstating them. There is no substitute for interacting
face-to-face and the Islanders game is another way for members
to get together, relax, and enjoy some friendly interaction.

Don’t miss out on this exciting event,
as there are only limited spots available.
More information will be announced soon,
so keep an eye on your
email for when tickets
will become available.
Registration will take place
online—visit MACCNY.org
for updates!
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FOREMANSHIP TRAINING COURSE
VIRTUAL 6-HOUR COURSE (2 SESSIONS)

TUESDAY, MARCH 8
6 PM - 9 PM

&

THURSDAY, MARCH 10
6 PM - 9 PM

This six-hour course through the Electrical and HVAC Training
Center will describe and explain the role of a Foreman

Topics
• Explain and describe the three primary skills required of supervisors
• Explain and describe the three major construction cost factors, and
why management needs competent supervisors
• Explain and describe who needs a schedule
• Explain some techniques whereby supervisors can help assure that
tools and materials are available to the workers
• Explain how to manage workers
• Describe communication and team building
• Explain the importance of production in construction
• Understand how to be organized for success
Members receive a reduced rate!
Visit MACCNY.org for more information
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PARTS SUPPLIES EQUIPMENT
WE STAND BEHIND IT ALL
Tremendous Inventory  Superior Customer Service  Competitive Pricing
Fast Daily Delivery  National Buying Power With Local Ownership
Shop 24 Hours  Knowledgeable Counter Staff
Convenient Locations  Great Value

WE MAKE DOING BUSINESS EASY!
Need help with plans and specs?
Let our expert Engineering Department assist you with
all your commercial applications.
We’ll walk you through the process.
Call the Farmingdale branch for all your engineering needs.
Brooklyn, NY
P: 718-252-2700

Baldwin, NY
P: 516-223-5511

New Hyde Park, NY Manhattan, NY
P: 516-216-1810
P: 212-203-3808

Bohemia, NY
P: 631-567-4800

Stamford, CT
P: 203-359-2626

Farmingdale, NY
P:631-293-2566

Milford, CT
P: 203-882-5550

Hartford, CT
P: 860-727-9699

Water Treatment &
Maintenance Services

Cooling Water
Boiler Water
Domestic/Potable Water
Domestic Water Legionella Testing
Glycol (Install/Removal)
Sand Filter (Maintenance/Re-bedding)
Water Quality Programs

Cleaning & Disinfection Services

Ancillary Services from
the Global Leader
in Water Management
Roy Bernheimer, Sr. Corporate Account Manager
516.779.2266 | roy.bernheimer@ecolab.com
Ecolab, Nalco Water and the logos are trademarks of Ecolab USA Inc.
©2020 Ecolab USA Inc. All Rights Reserved 05/20
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Boiler Cleanings (Boil-outs)
Boiler Fireside Cleanings
Chiller Cleanings
Coil Cleanings (Air Cooled/Water Cooled)
Cooling Tower Cleanings
Cooling Tower Disinfections
Domestic Water Disinfection
Grease Hood Cleanings
Duct Cleanings
Heat Exchange Cleanings
Ice Machine Cleanings
Multi Stack Cleanings
Pipe Cleanings

Restore & Repair Services
Cooling Tower Refurbishments
Domestic House Tanks

Residential & Light
Commercial Ductless

Commercial VRF–Heat Pump
and Heat Recovery

UNITARY

Gas Furnaces, Central Air & Rooftops

NEW YORK’S COMPLETE FUJITSU DISTRIBUTOR
BROOKLYN

718-257-3347

LONG ISLAND CITY
917-745-0830

FARMINGDALE
631-755-9192

MEDFORD

631-205-5580

HICKSVILLE

516-876-0446

MT. VERNON

RIVERHEAD

914-668-3631

631-727-3225

COMMERCIAL ENGINEERING TEAM
631-465-0472

S E RV I N G CO NTR ACTO R S S I N C E 1931
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Statement from Stuart S. Zisholtz, Esq.

Act Now: Pursue Payment on your Mechanic’s Lien!
Happy New Year! Hopefully, this year will bring much health, happiness, joy and prosperity to us all.
Every day we are requested to prepare and file Mechanic’s Liens. Once filed, the lienor must decide whether
to be aggressive and pursue the amount due or sit back and wait.
A Mechanic’s Lien is valid for one year. Prior to the expiration, a residential Mechanic’s Lien can be renewed by
Court Order for an additional year. Prior to the second year, the residential Mechanic’s Lien can be extended
by Court Order for an additional year.
With respect to a commercial project, a Mechanic’s Lien is also valid for one year. It can be renewed prior to
its expiration for an additional year without a Court Order. Two additional extensions can be obtained by
Court Order.
Waiting around and doing nothing will not force the general contractor or the owner to remit payment.
A decision must be made by the Lienor as to whether it is better to sit around and do nothing while the lien
collects dust or be aggressive and commence a foreclosure action to compel the general contractor and/or
the owner to remit payment.
As an example, if a contractor filed a Mechanic’s Lien on your home and you have no intentions of selling or
refinancing, there is no incentive for you to pay the Lienor. However, once a lawsuit is started you are forced to
retain counsel and address the claim. The likelihood that a settlement will occur or payment of the amount due
will be remitted is greatly increased once a lawsuit is started.
Suffice it to say, it is obvious that by commencing a lawsuit to foreclose a Mechanic’s Lien, your relationship
with the general contractor and/or owner will deteriorate. Your lawsuit will cause the general contractor and/
or owner to incur costs to defend the lawsuit. The lawsuit may also affect their bonding capabilities as well as
their reputation.
The need to collect the money that you are due, however, is essential to your business and your ability to
maintain cash flow. Simply waiting around for a possible payment and renewing the Mechanic’s Lien year
after year will not induce the general contractor and/or owner to remit payment.
Never let your lien time run out!
For a free copy of our Sixth Edition pamphlet pertaining to Mechanic’s Liens and Payment Bond claims,
kindly contact us.
ZISHOLTZ & ZISHOLTZ, LLP
200 Garden City Plaza
Suite 408
Garden City, New York 11530
(516) 741-2200
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Editor’s Notes
By Jason Staiano

Welcome 2022! A new year has arrived and finally things can get back to normal. Except they did not, in fact, they might
have gotten worse depending on what you focus on.
It’s safe to say that the new normal is not the old normal, and sadly the old normal might never be normal ever again. So,
with that being said let’s take a look at the new normal. For starters, Covid is still here and we now have the Omicron variant.
Beside that elephant in the room the next major issue that seems to be facing every single one of us is the supply chain
issues. The increased backlogs in the factories to the increased shipping demand has caused product delays and product
cost to skyrocket. You order furniture, good luck getting it anytime soon, and that can be seen across all industries. All of
that leads to higher costs for everything, and there seems to be no getting away from it and does not seem to be ending
anytime soon.
Obviously, these price increases lead to businesses increasing prices which in turn can lead to customers not being happy.
But what can a business do? The costs go up and they have to increase prices to keep the company profitable. Some
businesses are trying to find ways to cut cost by circumventing suppliers and getting items either sourced or produced
over seas direct, but no matter which way you go about it, one is still faced with the extreme shipping prices.
The next major issue which is not helping to increase productivity for businesses are the labor shortages. Where did all the
employees go? Almost every business you speak to the number one complaint is “I can’t seem to be able to hire anyone.”
The new normal for businesses seems to be the continued navigation through Covid, dealing with increased cost for product,
product delays, and not being able to hire employees. Let hope that 2022 does not throw any other new curve balls at us.
Go to our MACC members only section on our Facebook page and post what your business biggest struggle is in the
current climate.

One of the healthiest home
improvements your customer
can make.
Give your customers the conﬁdence they’re
breathing healthier air with the ultra-quiet,
energy-eﬃcient complete Carrier Inﬁnity®
home comfort system with the Inﬁnity® air
puriﬁer. It’s an essential part of any healthy
home, delivering premium comfort and
indoor air quality improvement.
Contact CE for more information:

CEnortheast.com
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Editor’s Notes

(Continued from page 3)

This was a debacle, as many vendors destroy the checks after they are scanned for deposit, which is known as “Lock Box”.
We were forced to investigate which vendors were able to redeposit the checks and who could not, or who was
requesting a new check. This also leads to a new dilemma of “what if” they deposited the first check after they received
payment a second time.
This was a nightmare for my accounts payable staff that spent inordinate hours of time to unravel this banking debacle!!!
The bank agreed it was an error on their part, and would reimburse us for the fees and costs incurred. Also, a letter would
be provided by Citibank explaining the frozen Systematic Control Corp. account was not the fault of ours but was an
“operational banking error.” Today we are still cleaning up the mess of our bank.
“Banking Ain’t What it Use to Be”
What are your thoughts on this perplexing issue?
Be sure to join us this year as we have many interesting events and training topics to keep your mind sharp and your
company relevant.
Happy New Year!!!
Anthony Carbone
Systematic Control Corp.

As a leading insurance provider for
HVAC Contractors in the New York
Metro area, USI’s Long Island office
brings over 35 years of industry
experience to your team. Our
dedicated Construction Insurance
Specialists provide top quality risk
management with bottom line
benefits to deliver individualized
solutions.
Contact:
Frank Abbatiello & Tommy Williams
Tel: 516-419-4095
Fax: 610-537-4187
Email: Tommy.Williams@usi.com

Specializing in
Insurance Programs
For the HVAC Industry for
over 35 Years

Trust. Expertise. Commitment

Risk Management Solutions for Plumbing Contractors
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BROOKLYN: 718-257-3347
FARMINGDALE: 631-755-9192
HICKSVILLE: 516-876-0446
LONG ISLAND CITY: 917-745-0830

SERVING CONTR ACTORS SINCE 1931

■
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MEDFORD: 631-205-5580
MT. VERNON: 914-668-3631
RIVERHEAD: 631-727-3225
COMMERCIAL ENGINEERING: 631-465-0472
■

W W W . S I D H A R V E Y. C O M

2022 SCHEDULE OF EVENTS
Join MACC for a year of exciting events!

Keep up to date on our website, and keep your contact information current for important email updates.

FEBRUARY

MARCH

APRIL

MAY

February 3
Membership
Meeting

March 24
Islanders Game

April 14
Membership
Meeting

Cocktail Social

JUNE

AUGUST

SEPTEMBER

NOVEMBER

June 17
Night at the Mets

August 8
Golf Outing

September 8
Membership
Meeting

November 3
Membership
Meeting

VISIT WWW.MACCNY.ORG FOR A COMPLETE LIST OF UPCOMING EVENTS!
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Kevin Cirincione
President

County Energy Controls, Inc.
County Pneumatic Controls, LLC

Energy Management Systems

Association Development Services

429 Montauk Hwy - POB 780
East Quogue NY 11942
www.countyenergycontrol.com

p: (631) 653-9124
f: (631) 653-9177
e: kevin@countyenergycontrol.com

An Association Management Company
Specializing in Trade Associations

OUR FINANCIAL & BUSINESS
APPROACH WILL EMPOWER YOUR
TRADE ASSOCIATION TO OFFER THE
HIGHEST VALUE TO MEMBERS

Contact ADS Today!

516-677-5183 • INFO@ASSOCIATIONDEV.COM
WWW.ASSOCIATIONDEV.COM

Brooklyn
Fan & Blower

Sales Co. Inc.

60-20 34th Avenue
Woodside, NY 11377
Phone/Fax: 718-899-9090
email: rich@brooklynfan.com

Financial Management • Membership Development • Meeting & Event Planning
Virtual Programming • Creative Services • General Administration
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MACC VINTAGE CORNER

MACC’s rich history as an association representing the HVAC professionals of the Metropolitan area goes
back decades. Over the years we have seen numerous changes in the industry, the association, and
beyond. Through it all, MACC has maintained its comradery and dedication to bringing HVAC professionals
together for a common cause.
The photos below represent just a small fraction of MACC’s timeline. MACC is proud to preserve some of
its best traditions, continue its advocacy for the trades, and keep adding to our evolving history.
Do you have old MACC photos, vintage photos of your business, or old photos from the field?
Submit them to info@maccny.org for a chance to be featured in our next issue!

MACC members en
joying the first annu
al Night at the Mets
from the stands.

ht
NY, MACC held its first Nig
Formerly known as ACCA
96.
19
of
r
me
sum
at the Mets event in the

Golfers line up their
carts to get started at
the MACC Golf Outing
in April of 1993.

Golf Outing in
cell phones at the MACC
Members pose with their
April of 1993.

MACC members an
d families pose with
New
Coach Cookie Rojas
during the second an York Mets Third Base
nual Night at the M
ets.
MACC members attend the 1997 Greater NY ACCA Trade Show.
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CE is your go-to supplier for all HVAC equipment,
parts and supplies for residential and commercial
projects of any size.
Discover the many beneﬁts of becoming a Carrier or
Bryant Dealer. Contact one of our branches today.

Lorem

Visit Us Online: CEnortheast.com

BOHEMIA
21 Crossways East
631-588-2181

LONG ISLAND CITY
52-01 29th St
718-472-0200

ELMSFORD
1 Westchester Plz
914-593-7160

PLAINVIEW
Opening
Spring 2022!

METROPOLITAN AIR CONDITIONING
CONTRACTORS OF NEW YORK (MACC)

Formerly Air Conditioning Contractors Association - NY Chapter

510 Broadhollow Road, Suite 305A
Melville, NY 11747
516-922-5832 / www.maccny.org

REME HALO® by RGF®
• Increased Ionized Hydro-Peroxide Output
• New Enhanced Catalyst with Zinc for Faster Kill Rates
• Easier, Faster, No Tool Cell Replacement
The REME HALO® by RGF® is the next generation of IAQ technology. RGF® has
redesigned its REME HVAC unit with higher Ionized Hydro-Peroxide Output, which provides faster
kill rates for microbes in the air as well as on surfaces. Also, this higher output drops more particulates
from the air, bringing relief to those who suffer from allergies and other respiratory issues.

For more details contact your local ABCO Sales Team.
Call 718-937-9000 or visit www.ABCOhvacr.com
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