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From the
President
Hello Members!

THE STANDARD IN CUSTOM AND
OEM REPLACEMENT COILS.

We have made it past the
grueling months of summer
and look forward to the onset
of Fall. While many of our
challenges still exist as we
prepare for a season of
heating, air quality issues and
continued Covid preparedness and protocols, we still
take that proverbial “breather” as we gear up for the
coming months.
I would like to take this time to thank all of you who
had participated in the 42nd Annual MACC Golf
Outing this past August and helped make it a
continued success. We were glad to be able to
make a donation to the Make-A-Wish foundation.
We could not have done it without the help of all our
dedicated sponsors, and we thank you for
your support.
The heavily anticipated Passing the Torch event
will be held at our upcoming Membership
Meeting on Thursday, October 7th. We look forward
to hearing from captain of industry Dan Donnelly as
he imparts his words of wisdom. The meeting will
take place at Westbury Manor at 6 P.M., and we look
forward to seeing you all there!
We have a special new membership promotion
that is ending this month and we urge you to take
advantage of this discounted fee. Contractors can
join MACC for $200.00 which will cover the rest of
the 2021 year. Upon renewal, you will receive a
discount of $200.00 for your 2022 membership dues!
Come see what has been happening with MACC
and get involved in an industry-leading organization.
Our website has been redesigned and we encourage
you all to check us out at https://www.maccny.org/.
There is plenty of information on all the new MACC
member benefits that have been added including our
ACCA affiliation as well as our National Purchasing
Partners and PS Digital partnerships. Should you
have any questions or would like more information
on these fantastic benefits, please feel free to contact
Amanda at the association office via info@maccny.org
or myself at jpadavan@airdesigninc.com.
As always, thank you all for your continued support,
and I hope to see you at our Membership Meeting
on October 7th at 6 P.M. Please register online or call
the office at 516-922-5832 with any questions.
Sincerely,
Jim Padavan
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Contact our NY/NJ/CT rep for a free quote:
James Filauro • 914.584.3038
james@nationwidecoils.com
NATIONWIDECOILS.COM • 1.888.COILPRO � 24/7

Editor’s Notes
By Anthony N. Carbone

Metropolitan Air Conditioning Contractors of New York
510 Broadhollow Road, Suite 305A, Melville, NY 11747
P: 516-922-5832
info@maccny.org | www.maccny.org
www.facebook.com/maccny
OFFICERS:
James Padavan, Air Design Inc.
President
Stu Ellert, Comfort Tech Mechanical
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Dyami Plotke, Roof Services
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Tommy Williams, USI Insurance Services
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Jimmy Moyen, First Choice Mechanical
Past President
John F. DeLillo
Executive Director
John F. DeLillo, Jr.
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Anthony Carbone, Systematic Control Corp.
Roy Bernheimer, Nalco Water/An Ecolab Company
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MACC News is printed monthly by the Metropolitan Air Conditioning
Contractors of New York. Questions should be directed to the appropriate
director or committee member for assistance. While this newsletter is
designed to provide accurate and authoritative information on the subjects
covered, the Association is not engaged in rendering legal, accounting, or
other professional or technical advice. Accordingly, the Association cannot
warrant the accuracy of the information contained in this newsletter and
disclaims any and all liability which may result from publication of or reliance
on the information provided herein. If legal advice or other expert assistance
or advice is required, the services of a competent, professional person
should be sought.

What a hot summer we had this year! Humidity was
extraordinary as clients complained of dripping ducts or the
inability to reach desired temperatures. Explaining design
temperature differences to customers was basically a waste
of time. Most did not care to listen, nor understand.
The magnitude of sales leads this year was extraordinary.
Many clients were impatient for estimates and the desire to
do things now was abundant.
Recently in a Trade magazine, an article caught my eye
about Tesla’s CEO, Elon Musk. He certainly is a maverick
in a multitude of industries. Elon Musk was asked about
Thermal Management systems for houses. He said, “Oh,
you mean HVAC, that’s a pet project that I’d love to get
going on-maybe we’ll start working on that next year. I
just think you could really make a way better home HVAC
system that’s really quiet and super-efficient, has a way to
better filter for particles and work very reliably”.
Maybe another set of eyes from an outsider who has
revolutionary ideas can invent something that does not exist
today. Maybe this is the coming of the next Willis Carrier.
Even the European countries who also tend to be ahead of
us with energy efficiency, might get schooled by Elon Musk.
But let’s not forget the laws of physics, and when we try
to get more out of less it usually doesn’t work out for the
better. The cost of saving, never outweighs the additional
cost of the technology. As one pays into the other … the
technology is most likely far beyond the employee talent or
level of expertise.
We have experienced this with some of the high-end
equipment from major manufacturers of common HVAC
equipment. It starts with a P.M employee, and when he
can’t figure it out, the “B” man heads over to solve the
mystery of the complicated technology. After that fails, the
“A” man hits the job. In some instances, with the help of
technical support, they can figure the problem out.
One manufacturer recently came out with a 28 SEER
condensing unit. We sure have come a long way since
the 1990’s XL1200 by Trane.
Well in speaking with many contractors, the “KISS”
method is usually more reliable. “Keep It Simple Stupid”.
In my mind, “reliability” is always a winner far after the sale
is over. Bells and whistles never end up paying off after
the first failure or electrical spurious pulse that fries the
circuit boards.
Tell me your thoughts about this potential revolution.
Anthony Carbone
Systematic Control Corp.
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Please Join us at our Passing the Torch
Meeting with Industry Leader, Dan Donnelly
Membership Meeting: “Passing the Torch”
When: October 7th, 2021
6:00 PM – 8:00 PM
Where: Westbury Manor, Westbury, NY
The learning begins on October 7th with our informative and exciting
membership meeting featuring industry leader, Dan Donnelly, who
successfully created and sold Donnelly Mechanical. Dan will share with you
his secrets of success in preparing your company for the next generation.
Following 30 years of dedication as an HVAC, MEP, and Energy Professional,
Dan brings his incredible expertise as Executive coach, Specialty MEP
Consultant and Strategic Investor to all of us through his powerful and
informative presentation on ‘Passing the Torch’.
Who better to give you the full scope of what you need to do… and how to
prepare your company for the future… than someone who has successfully
been down that path before. “Whether you will go to market and sell your company, or pass it on to the
next generation, there are a unique set of challenges that must be met, and overcome,” reports Dan.
“You’ll want to show the best side of yourself. You’ll need a minimum of 5 years to prepare for the transition,
starting from where you are now… to where you are going… from pre-sale to post-sale plans.”
Dan will cover a wide variety of topics, ranging from preparing your systems and processes… to tax and
estate planning... to financial and marketing strategies... and much more. Your most pressing questions will
be addressed and answered during this lively and informative presentation.

We’ve Added Even More Excitement!
As part our newest MACC Member benefit – discounted digital services from PS Digital -- we’re pleased to
welcome Senior Account Executive Brian LeDonne. Brian will present a brief overview of the PS Digital
organization, the services they offer, the key benefits and advantages of digital marketing, and the importance
of building a solid online presence for your business.

You won’t want to miss a moment of this special evening.
Take action now and visit www.maccny.org to register!

Please Note: MACC MEMBERS ATTEND FOR FREE
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Coming Soon
Roundtable Meeting
When: November 4, 2021
Where: To be Announced
Get ready for our ever-popular
MACC Roundtable!
We are in the process of making our final preparations for the traditional November Roundtable, which will
include a great dinner, networking and the comradery of friends and business associates. Sharing ideas...
relating war stories ... presenting topics of relevance and importance to all of us are all a part of the
Roundtable. Everyone is invited to share their thoughts and opinions on the topics presented
throughout the evening.
Further details for our November Roundtable Meeting will be announced shortly! Please check the MACC
website – www.maccny.org - for the most up to date information and be sure to register for the Roundtable
as soon as possible!

Consider Attending these ACCA Fall Meetings!
GAIN VALUABLE INSIGHTS TO LEAD
THE ULTIMATE HVACR TEAM

KEYNOTE SPEAKER
Jacob Schick | CEO of 22Kill
One Tribe. One Fight.

SPONSORED BY:

WHY SHOULD YOU ATTEND ACCA FALL MEETINGS?
ON

For more information, visit
www.accafallmeetings.com
or call (703) 575-4477

$79LY *
9
FOR
BO
EVEN TH
TS

*ACCA Member Pricing. $999 for Non-Members

5

Reflections on the 42nd Annual MACC Golf Outing:
A Day of Enjoyment, Comradery, and Giving Back
The morning of Monday August 9th dawned dark and rainy, with overcast
skies and a steady drizzle. We wondered if our long-anticipated golf outing
would actually take place, but in true MACC spirit, we decided to move
forward and proceed on schedule with the hope and expectation that the
weather would clear, and all would be well!
“Even though the weather started out rainy in the morning, it cleared up as
we began to play and a nice breeze kept us comfortable all day,” reflected
Roy Bernheimer of Nalco Water. “I’ve been Chairman of the MACC Golf
Committee for many years, and while it’s always been an enjoyable event,
this year felt extra special to be back together. For me, it was a stroll down memory lane!”
Over 100 people registered for the big event, enjoying a full day of golf and a relaxing night of dining and fun. The
evening’s highlights included an awesome raffle with donated prizes ranging from tickets to Citi Field (above the
dugout!), Bluetooth speakers, a Keurig, golf packs, premier clubs, a flat-screen Samsung Smart TV, and much more!
“The golf outing is a favorite among many of our members every year,” said Chris Albert of Carrier Northeast.
“After last year’s absence it was great to get back on the course, socialize, and catch up with colleagues. We at
CE feel it is so important to support an organization like MACC who continues to do so much to advocate for
HVAC businesses and charities.”
As we have done in the past, MACC proudly donated $2,500 to Make-A-Wish, the amazing non-profit
organization that creates life-changing wishes for children with a critical illness.
The Golf Outing is undoubtedly a huge undertaking that would not be possible without the incredible support
of our members, sponsors and volunteers. It truly takes a total team effort to make the day and evening possible.
Major sponsors, gift sponsors, welcome bag donations – and of course, the volunteers who pitched in during the
day and evening – all helped to make our golf outing the memorable and successful event it has always been.
We join together in thanking the Golf Outing Committee for their hard work: Stu Ellert, Comfort Tech
Mechanical, Marc Soffler, Dynaire, Roy Bernheirmer, NALCO Water/ An Ecolab Company, and Nick Terranova,
Sid Harvey Industries Inc.! We would also like to extend a special thank you to the volunteers from Comfort Tech
Mechanical and USI Insurance Services who helped us throughout the day
and evening, from set-up through post-event clean up!

Our deepest gratitude and appreciation goes
out to all of our sponsors who helped make
this event a great success!!
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The 42nd Annual Golf Outing Sponsors
ABCO Refrigeration Supply Corp. - Cocktail Hour Sponsor and Driving Range Sponsor
Atlantic Contracting and Specialties, LLC - Breakfast Sponsor
B&F/Johnstone Supply - Breakfast Sponsor and USB Drive Keychains Gift Sponsor
Chemical Specifics Inc. - Hat Sponsor
Daikin North America - Lunch Sponsor
NALCO Waters | An Ecolab Company - Golf Photos Sponsor
Nationwide Coils, Inc. - Welcome Bags Sponsor
Sid Harvey Industries, Inc. - Bag Drop/Registration,
Window Clings and Insulated Tumblers Gift Sponsor
USI Insurance Services, LLC - Putting Contest Sponsor
Zisholtz & Zisholtz, LLP - Hole-in-One Sponsor
Hole Sponsors (8)
ABCO Refrigeration Supply Corp.
Apple Air Conditioning
B&F/Johnstone Supply
Carrier Northeast
Daikin North America
Homans Associates
USI Insurance Services LLC
York International
Tee Sponsors (10)
ABCO Refrigeration Supply Corp
Atlantic Contracting & Specialties, LLC.
B&F/Johnstone Supply
Daikin North America
Economic Evaluation Groups Inc.
Electrical Training Center
National Compressor Exchange
Roof Services
USI Insurance Services, LLC
York International
Gifts Sponsors
B&F/Johnstone Supply- USB Flash Drives
Sid Harvey Industries, Inc.- Insulated Tumblers
Welcome Bag Donations
ABCO Refrigeration Supply Corp- Golf Balls
B&F/Johnstone Supply- Golf Towels
Carrier Northeast- Golf Balls

Thank you to all for your incredible support!
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ATTENTION, HVACR CONTRACTORS:
Join MACC Today for Only $200!
For those of you who are not yet members, we are offering special membership pricing.
This is a LIMITED TIME OFFER – Valid for contractors who join in August!
Pay $200 for membership dues for the remainder of 2021… get $200 off 2022 membership dues…
and enjoy these great benefits:
• A members-only email list with upcoming events and industry updates
• Our print newsletter, the MACC News, where members are routinely featured
• Special member pricing on many of our events, from education courses to networking nights
• Access to a community of driven, experienced industry professionals to help grow your business
• An annual scholarship program available to members’ children and grandchildren or company employees
Over the past few months, we have introduced these exciting new programs and affiliations designed
to help you grow and prosper:
• Air Conditioning Contractors of America (ACCA) - As an ACO, MACC members have access to discounts
on ACCA events, training, and products!
o 10% off ACCA’s Online Training Courses
o 10% off ACCA manuals, workbooks, and other products
o $100 off ACCA’s 2021 Fall Meeting in New Orleans
• PS Digital - MACC members have access to discounts from PS Digital
on digital marketing services, such as website design, SEO, Google ads and much more!
o $500 savings on website design
o $100 off Facebook business page setup
o 10% off SEO services
o $40 off logo design
• National Purchasing Partners (NPP) - MACC members have access to
exclusive discounts on many useful brands including Verizon, HP, Cintas,
Impac Fleet Universal Fuel Services (IMPAC), Staples, American
Express ...and many more!
Now more than ever, it is vital for all of us in the HVAC industry to stay on top of the most current news,
products, services, and trends. One of the best ways to stay informed of key industry news and events is to
be a part of an association like MACC.

Contractors: Take advantage of our discounted pricing today!
VISIT WWW.MACCNY.ORG TO JOIN!
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Residential & Light
Commercial Ductless

Commercial VRF–Heat Pump
and Heat Recovery

UNITARY

Gas Furnaces, Central Air & Rooftops

NEW YORK’S COMPLETE FUJITSU DISTRIBUTOR
BROOKLYN

FARMINGDALE

718-257-3347

LONG ISLAND CITY
917-745-0830

631-755-9192

MEDFORD

631-205-5580

HICKSVILLE

516-876-0446

MT. VERNON

RIVERHEAD

914-668-3631

631-727-3225

COMMERCIAL ENGINEERING TEAM
631-465-0472

S E RV I N G CO NTR ACTO R S S I N C E 1931

■

7 5 L O C AT I O N S N AT I O N W I D E

■

W W W. S I D H A R V E Y. C O M

Statement from Stuart S. Zisholtz, Esq.

Language Written on a Check is Enforceable
Occasionally, I am asked about language written on a check which states something like “full
and final payment of any and all claims”. The question asked to me is whether such language is
enforceable and what happens if the language is crossed out.
The cashing of a check marked “final payment” operates as a waiver of any claim to the disputed
balance. The rationale is that if debt or claim is in dispute, and a check is tendered in full payment
of the disputed amount, the cashing of the check effectively rewrites the contract and reflects a full
payment.
Many times the payee, (the person receiving the check) will attempt to avoid the waiver by writing
certain language on the check in order to reserve their rights or by simply crossing out the text’s
restrictive language. By performing such corrective acts, the payee is not agreeing to the
terminology and, therefore, there is not a “meeting of the minds” and a full and final settlement
of any and all claims.
In the event the payee writes on the check such language as “without prejudice” or “under
protest” the ability to accept the check and pursue the remaining balance is also available to the
payee. The key aspect in these types
of disclaimers is the actions taken by
the payee to preserve its rights to the
remaining balance.
Never let your lien time run out!
For a free copy of our Sixth Edition
pamphlet pertaining to Mechanic’s
Liens and Payment Bond Claims,
kindly contact me.
ZISHOLTZ & ZISHOLTZ, LLP
200 Garden City Plaza
Suite 408
Garden City, New York 11530
(516) 741-2200
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Editor’s Notes
By Jason Staiano

Decisions, decisions and more decisions, seems to be the theme of the past year and a half. Managing any business
or just being in a management position leads to constant decision making at baseline. But looking at the problemsolving labyrinth that needed and needs to be navigated as of late seems to be more arduous than ever before.
Businesses are having to make decisions on how to navigate the Covid-19 safety protocols, how to make the
customers feel safe as well as the employees, then deal with increased prices on products, supply shortages and
even if you find a product/ material, you still need to deal with the trucking companies delivering it on time and
not damaging it. Plus, deal with customers that do not want to hear about price increases. All of this can add to
increased stress and fatigue on employees, let alone owners. It is no wonder that workplace stress and decision
fatigue is up post Covid-19.
With all these new stressors, how can you help employees deal with the stress and decision fatigue? Well, you can
throw out some positive sayings, “Its going to be A ok ” which will only work for so long and not accomplish a
whole lot. How about a quote by Dave Ramsey “You must plan your work and then work your plan.” That seems
much more helpful: work out a plan that consists of good communication that allows employees to work together
and help each other and let management know if these new stressors are starting to become too much to handle.
If you do not observe these issues and do not plan to tackle them head on, you might end up with employees trying
to solve each of these problems by “passing the monkey” to another employee without getting it solved in a
timely matter.
What issues are you having post pandemic? Are some of these supply shortages increasing stress in the office?
Post your answers or issues you are dealing with on our MACC members only section of our Facebook page.
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Custom size pleated filters
delivered within 48 hours!
FAST. ACCURATE. TRUSTED FOR 47 YEARS!

JOB SITE DELIVERY

•Reduce Technicians’ Travel Time
•Reduce Your Fleet Size
•Get More Done With Less Techs

We m a k e a n y s i z e , i n a n y q u a n ti t y , a n d w e d o i t f a s t ! S i m p l y c o n t a c t
u s v i a e m a i l o r p h o n e w i t h y o u r c u s t o m fi l t e r r e q u e s t a n d w e ’ l l t a k e
care of the rest!
Le a d Ti m e :

On Special Size Pleated Filters!

46 Whelan Road East Rutherford, NJ 07073
(973) 473 7527 | sales@brookaire.com
www.brookaire.com

As a leading insurance provider for
HVAC Contractors in the New York
Metro area, USI’s Long Island office
brings over 35 years of industry
experience to your team. Our
dedicated Construction Insurance
Specialists provide top quality risk
management with bottom line
benefits to deliver individualized
solutions.
Contact:
Frank Abbatiello & Tommy Williams
Tel: 516-419-4095
Fax: 610-537-4187
Email: Tommy.Williams@usi.com

Specializing in
Insurance Programs
For the HVAC Industry for
over 35 Years

Trust. Expertise. Commitment
Risk Management Solutions for HVAC Contractors
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Product Showcase
Refrigeration Lubricants from National Compressor
National Compressor supplies a full range of refrigeration oil, from Mineral to Alkylbenzene to
POE’s in many viscosities.
Benefits of our refrigeration lubricants:
• Hydrodynamic lubrication within 1 minute of start-up
• Excellent low-temperature fluidity and optimized miscibility for the ideal balance of lubrication
and lubricant return in the system
• Thermal and oxidative stability, leading to longer fluid life and extended oil-drain intervals
Pour-point technology that surpasses industry-equivalent lubricants
DX Evaporator Coils from Nationwide Coils,•Inc.
Contact National Compressor at 1-800-225-7381 or 718-417-9100
Email: info@nationalcompressor.com

DX Evaporator Coils from Nationwide Coils, Inc.

Nationwide Coils is a commercial coil manufacturer and supplier of custom

OEM
coils for the HVAC/R industry.
Nationwide Coils is a commercial coil manufacturer andand
supplier
of replacement
custom
and OEM replacement coils for the HVAC/R industry.
DX Evaporator Coils…

DX Evaporator Coils ….
• Usually consist of 2-12 rows
• Intertwined and Face-Split circuiting options (Up to 4)
• Usually consist of 2-12 rows
Expedited
production available
• Intertwined and Face-Split circuiting options (Up• to
4)
• Free site visits offered for assistance with measuring difficult projects
• Expedited production available
• Free site visits offered for assistance with measuring difficult projects
New York Account Manager Contact Information: New York Account Manager Contact Information:
James Filauro | mobile: 914-584-3038 | james@nationwidecoils.com
James Filauro | mobile: 914-584-3038 | james@nationwidecoils.com
Website: nationwidecoils.com | toll-free: 888-264-5776Website: nationwidecoils.com | toll-free: 888-264-5776
______________________________________________________________________________

Textured, Bonded, Fleece Jacket from Ace-Promo

Textured, Bonded, Fleece Jacket from Ace-Promo
• Bonded with 100% polyester
• Inside storm placket with chin guard
• Stretch storm cuffs with thumb holes
• Audio port access through inside left pocket
• 12, 36, 72, 144, 288: $29.95, $27.95, $24.95, $22.95, $19.95

Contact Marc Mathios at 718-731-1550; marc@ace-promo.com; www.ace-promo.com
• Bonded with 100% polyester
• Inside storm placket with chin guard
• Stretch storm cuffs with thumb holes
• Audio port access through inside left pocket

DAIKIN FIT. It fits right in.
12, 36, 72, 144, 288: $29.95, $27.95, $24.95, $22.95,
$19.95 to fit comfort and space-saving requirements
Designed
with ease. From
ABCO.
Contact Marc Mathios at 718-731-1550; marc@ace-promo.com;
www.acepromo.com

The Daikin Fit system is a side discharge, smart HVAC system that won’t compromise on comfort
and connects to ducted solutions traditional to the unitary market. In a market saturated with
expensive high-tiered inverters, the Daikin Fit system provides a premium mid-efficiency inverter
at an affordable rate.
Features and Benefits
• Up to18SEERand10HSPF• Compact – The trunk style outdoor unit is perfect when installation space is limited
• Inverter (variable-speed) Compressor – Ideal indoor comfort and efficiency
• Low dBA – Reclaim outdoor space
• Quiet-mode – Provides enhanced acoustical comfort
• Blue Fin Coat – Long condenser coil life and reliability
• Swing Compressor – Quiet and dependable
Contact your ABCO Team to find out how your company can gain access to FIT products
by Daikin. www.ABCOhvacr.com
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PRODUCT SHOWCASE (Continued from page 15)
MERV 13 Pleated Filters in Stock from Brookaire

Brookaire is a family business with personalized service, local focus, and world class operations.
Whether you are a service manager, facilities director or business owner, we go the extra mile to
exceed your expectations and make your job easier. Order by phone, email or online at
www.brookaire.com – we have what you need! Including:
MERV 13 Filters:
MERV Rating: 13
Air Filter Type: Standard Capacity, Pleated Filter
Efficiency: >85%
Frame Type: Moisture Resistant Die Cut Beverage Board
Particle size: 0.3 - 1 μm
Captures: All bacteria, droplet nuclei, droplet born viruses, cooking oil, most smoke (third-hand
smoking), insecticide dust, most face powder, most paint, pigments
Phone: 973-473-7527; Email: sales@brookaire.com; Order online: www.brookaire.com
(ask us about linking your online account to your company account for terms
and special pricing!)
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DEDICATED TO THE SUCCESS OF OUR HVAC PARTNERS

102 Lauman Lane
Hicksville, New York 11801
516.931.6500

80 13th Avenue, Suite 6
Ronkonkoma, New York 11779
631.981.4000
36 20th Street, Bldg 6
Brooklyn, New York 11232
718.499.2224
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Wholesale Distributors Serving NY/ NJ
Air Conditioning & Heating

5-15 54th Avenue
Long Island City , New York 11101
718.937.7300
175 Clearbrook Road
Elmsford, New York 10523
914.592.0020
26 Enterprise Zone Drive
Riverhead, New York 11901
631.461.4020

Kevin Cirincione
President

County Energy Controls, Inc.
County Pneumatic Controls, LLC

Energy Management Systems

Association Development Services
An Association Management Company
Specializing in Trade Associations

OUR FINANCIAL & BUSINESS
APPROACH WILL EMPOWER YOUR
TRADE ASSOCIATION TO OFFER THE
HIGHEST VALUE TO MEMBERS

Contact ADS Today!

516-677-5183 • INFO@ASSOCIATIONDEV.COM
WWW.ASSOCIATIONDEV.COM

429 Montauk Hwy - POB 780
East Quogue NY 11942
www.countyenergycontrol.com

p: (631) 653-9124
f: (631) 653-9177
e: kevin@countyenergycontrol.com

Brooklyn
Fan & Blower

Sales Co. Inc.

60-20 34th Avenue
Woodside, NY 11377
Phone/Fax: 718-899-9090
email: rich@brooklynfan.com

Financial Management • Membership Development • Meeting & Event Planning
Virtual Programming • Creative Services • General Administration

HVAC continues to play a critical
role and Carrier is at the forefront.
In 2020, we developed the OptiClean™
Dual-Mode Air Scrubber & Negative Air
Machine to help support infectious isolation
rooms in hospitals. It’s also a perfect solution
for classrooms, restaurants and stores.
OptiClean™ was named by TIME one of their
100 Best Inventions of 2020 recognizing
ground-breaking inventions that make the
world better and smarter.

#HealthierAir #Healthier Buildings
Contact CE for details: CEnortheast.com
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PARTS SUPPLIES EQUIPMENT
WE STAND BEHIND IT ALL
Tremendous Inventory  Superior Customer Service  Competitive Pricing
Fast Daily Delivery  National Buying Power With Local Ownership
Shop 24 Hours  Knowledgeable Counter Staff
Convenient Locations  Great Value

WE MAKE DOING BUSINESS EASY!
Need help with plans and specs?
Let our expert Engineering Department assist you with
all your commercial applications.
We’ll walk you through the process.
Call the Farmingdale branch for all your engineering needs.
Brooklyn, NY
P: 718-252-2700

Baldwin, NY
P: 516-223-5511

New Hyde Park, NY Manhattan, NY
P: 516-216-1810
P: 212-203-3808

Bohemia, NY
P: 631-567-4800

Stamford, CT
P: 203-359-2626

Farmingdale, NY
P:631-293-2566

Milford, CT
P: 203-882-5550

Hartford, CT
P: 860-727-9699

Water Treatment &
Maintenance Services

Cooling Water
Boiler Water
Domestic/Potable Water
Domestic Water Legionella Testing
Glycol (Install/Removal)
Sand Filter (Maintenance/Re-bedding)
Water Quality Programs

Cleaning & Disinfection Services

Ancillary Services from
the Global Leader
in Water Management
Roy Bernheimer, Sr. Corporate Account Manager
516.779.2266 | roy.bernheimer@ecolab.com
Ecolab, Nalco Water and the logos are trademarks of Ecolab USA Inc.
©2020 Ecolab USA Inc. All Rights Reserved 05/20

18

Boiler Cleanings (Boil-outs)
Boiler Fireside Cleanings
Chiller Cleanings
Coil Cleanings (Air Cooled/Water Cooled)
Cooling Tower Cleanings
Cooling Tower Disinfections
Domestic Water Disinfection
Grease Hood Cleanings
Duct Cleanings
Heat Exchange Cleanings
Ice Machine Cleanings
Multi Stack Cleanings
Pipe Cleanings

Restore & Repair Services
Cooling Tower Refurbishments
Domestic House Tanks

CE provides the right mix of equipment brands,
aftermarket parts and supplies for residential and
commercial projects of any size.
Interested in becoming a Carrier or Bryant Dealer?
Contact one of our branches today.

Visit Us Online: CEnortheast.com

BOHEMIA
21 Crossways East
631-588-2181

LONG ISLAND CITY
52-01 29th St
718-472-0200

MINEOLA
23 Roselle Street
516-941-0130

ELMSFORD
1 Westchester Plaza
914-593-7160

METROPOLITAN AIR CONDITIONING
CONTRACTORS OF NEW YORK (MACC)

Formerly Air Conditioning Contractors Association - NY Chapter

510 Broadhollow Road, Suite 305A
Melville, NY 11747
516-922-5832 / www.maccny.org

REME HALO® by RGF®
• Increased Ionized Hydro-Peroxide Output
• New Enhanced Catalyst with Zinc for Faster Kill Rates
• Easier, Faster, No Tool Cell Replacement
The REME HALO® by RGF® is the next generation of IAQ technology. RGF® has
redesigned its REME HVAC unit with higher Ionized Hydro-Peroxide Output, which provides faster
kill rates for microbes in the air as well as on surfaces. Also, this higher output drops more particulates
from the air, bringing relief to those who suffer from allergies and other respiratory issues.

For more details contact your local ABCO Sales Team.
Call 718-937-9000 or visit www.ABCOhvacr.com
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