Thank you for attending
our Passing the Torch Meeting!
It was a great success!

INSIDE THIS ISSUE:
✓ Passing the Torch with Dan Donnelly sees
Great Success with 70+ attendees
✓ Upcoming 2021 Roundtable Meeting
✓ Welcome New MACC Members!
✓ Battling Inventory Shortages in the Trades
(ACCA HVAC Blog)

Join us at our next meeting on
Thursday, November 4th at the
Melville Marriott for an open forum,
roundtable discussion!
More details can be found on page 6
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Hello Members!
As we find ourselves in
preparation for the cooler
months ahead, we are never
quite sure if we will have a true
autumn season or one day
75 degrees and the next 40
degrees! In years past it seems we move from
summer to winter in a blink of an eye. Let’s not
forget to enjoy the change of seasons while it is
here, participate in outdoor events with friends
and family from apple picking and fall festivals to
Octoberfest and nights around the firepit!
At MACC, we were excited to kick off this season
with our well received Passing the Torch event
featuring our guest Dan Donnelly, formerly of
Donnelly Mechanical. Dan addressed developing
measurable growth and succession plans, how
current market trends/administrations impact the
HVAC industry, and how to plan for life following the
sale of your business. The event was a great success,
and we can’t wait to carry the momentum into our
2021 Roundtable Meeting, which will be held at the
Melville Marriott on Thursday, November 4th.
The 2021 Roundtable Meeting will give our
members a chance to discuss important topics,
including staying current with industry trends,
knowing the value of your business, the benefits
of digital marketing, and more. Register on our
website to reserve your spot!
We would also like to let you know that ACCA will
be providing an Office & Operations Managers
Forum on November 1 & 2, and a Service Managers
Forum on November 2 & 3, 2021. MACC members
will receive $100 off the registration, so check them
out!
Again, we thank you all for your continued support.
We had a great time seeing everyone at Passing the
Torch and I am looking forward to seeing you at the
2021 Roundtable Meeting on November 4th.
Stay safe and enjoy the Fall!
Sincerely,
Jim Padavan
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Contact our NY/NJ/CT rep for a free quote:
James Filauro • 914.584.3038
james@nationwidecoils.com
NATIONWIDECOILS.COM • 1.888.COILPRO � 24/7
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Up, up and away are the prices of major equipment in
the HVAC industry as prices are soaring in an upward
direction as the new words in our industry are “supply
chain shortages”. The list is long and significant and as
fast as equipment is not available, the price of the
equipment can change equally. Jobs that were sold in June
to be installed in September, such as boilers, rose in price
by 25% and its availability can be weeks out. Water heaters
after “Storm Ida” were scarce and prices rose exponentially.
Many homes were flooded as never before and HVAC
equipment, boilers, and water heaters, all ended up under
water and insurance claims were abundant. It just figures
when sale inquiries are robust because people are staying
home and want to “line their nests,” a supply shortage of
equipment overshadows the industry. Would you call this a
perfect storm or a manipulation of the marketplace? Let me
know your thoughts on this.
For the first time in over 20 months the MACC industry
organization had a program that brought more than 70
people to the Westbury Manor to hear the passing of the
torch story of Donnelly Mechanical by no other than Mr.
Dan Donnelly. Three years after the sale of his company,
he has had great thoughts about what his plan was as he
described the methodical trajectory of super sales of
175 million dollars and the deal team that brought a
monumental sale price to a premier mechanical contractor
in New York City. The story was energetic and inspirational
to see the path of this success story. Now Dan has a
perspective from outside of the industry and has offered
great advice and points of order that could make your
aspirations come to fruition. This is the reason contractors
can’t miss great presentations brought to you for use in
your businesses by MACC.
I would like commentary from others who attended the
event on the thoughts that they walked away with after the
Dan Donnelly story. Please email me your thoughts to
ac2@systematiccontrol.com.
I hope to see you at our November round table program
and don’t forget about our Holiday party. We want you
there!!!
Anthony Carbone
Systematic Control Corp.
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Passing the Torch Summary
The long-anticipated Passing the Torch October membership
meeting welcomed more than 70 guests at Westbury Manor on
Thursday, October 7. The event greeted members and non-members alike for a night of networking, reconnecting, dinner
and drinks, and a valuable industry insights.
Dan Donnelly headlined the evening with his words of wisdom
on topics like preparing a business for sale and improving an
existing business. Dan, who created and sold Donnelly
Mechanical Corp., had plenty of knowledge, experience, and
advice to bring to the table, and provided valuable information
for attendees to consider and use to their benefit.
“We were so pleased to have Dan speak at this event and provide
our attendees with important industry insights to apply to their
businesses,” said MACC Deputy Director John Delillo Jr.
MACC partner PS Digital was also
in attendance, with a great informational session from Kevin Kelly.
Attendees got a chance to learn
about the digital services PS
Digital offers, and how it can
benefit their businesses. PS
Digital offers discounted rates on
their digital services, exclusive to
MACC members!
MACC was excited to welcome so many HVAC professionals to this
event as in-person meetings begin again. Attendees were engaged,
enthusiastic, and excited to be face-to-face with connections both
familiar and new.
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“We were blown away by the attendance at this event,” said MACC
Vice President Stu Ellert. “It was great seeing our members as well as
some new faces, and we can’t wait to carry that into our November
Roundtable Meeting.”
The 2021 Roundtable Meeting will be held on Thursday,
November 4 at the Melville Marriott. Find more details on page 6!
MACC would like to thank our featured presenter Dan Donnelly for
telling his story in an engaging, informative presentation, our board
members for ensuring the great success of this event, and of course, all of our
attendees who help to make MACC the tight-knit, valuable association it is.
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MACC 2021 ROUNDTABLE MEETING

Join us for our 2021 Roundtable Meeting!
Thursday, November 4, 2021
Melville Marriott | 1350 Walt Whitman Road, Melville, NY 11747
Cocktail Hour 5:30PM | Meeting 6 - 8PM
Dinner & drinks will be served!
MACC is pleased to be hosting another popular and informative Roundtable Meeting!
All are welcome to attend this open forum, roundtable discussion.
Topics of discussion will include:
• Knowing the Value of Your Business
• Benefits of Digital Marketing for Your Business
• Staying Current with Industry Trends
Networking | Dinner & Drinks | Valuable &
Informative Discussions
MACC Members attend the Roundtable
Meeting for FREE!
To register, please visit www.maccny.org!
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ACCA ANNOUNCES 2022 ANNUAL CONFERENCE
& EXPO KEYNOTE SPEAKERS — REGISTER NOW
Alexandria, VA (October 4, 2021) − The Air Conditioning Contractors of America (ACCA) announces its lineup
of keynote speakers for ACCA’s 2022 Annual Conference & Expo. Held at the St. Louis Union Station Hotel in St.
Louis, MO, the ACCA Annual Conference & Expo will run from March 28 - 30, 2022.
The ACCA 2022 Conference & Expo provides HVACR training opportunities and powerhouse speakers covering
the most critical and timely topics affecting HVACR contractors today. Sessions cover a wide range of topics that
will help contractors be better businesspeople and grow their profit margins year-over-year.
“ACCA’s Annual Conference & Expo is a fantastic opportunity for all HVACR service members to network, connect
with insightful speakers, and obtain valuable information and knowledge on overcoming the biggest issues in our
industry,” said Matt Marsiglio, operations manager, Flame Heating, Cooling, Plumbing, and Electrical, in Warren,
MI. “This is a must-attend event that has something for everyone who works in HVACR.”
The opening keynote speaker for the ACCA 2022 Annual Conference & Expo is Gerry O’Brion, What Big Brands
Know founder and the creator of The Power of Because Framework, which shows companies how to stand out in
the sea of sameness. The opening keynote is sponsored by Rheem Manufacturing Company and Ruud.
As a marketing guru and author, O’Brion translates big brand strategies into knowledge that any business can
use to win in the marketplace. O’Brion’s presentations drive growth with companies of all sizes, from small
businesses to billion-dollar brands like Procter & Gamble. O’Brion built his career growing big brands and distills
that experience into creating strategies and real ideas that are actionable immediately.
ACCA’s 2022 Conference & Expo also features general sessions, including the Manufacturers Leadership Forum,
the Contractor Forum Live: Ask the Experts, ACCA Town Hall - Contractors Lead the Way, The Distributor’s
Breakfast Club, and the Closing Session: Lessons in Leadership.
Other must-attend breakout session speakers include:
• Dan Weis, Weis Comfort Systems
• Steve Schmidt, Frederick Air, Inc.
• Ishan Heru, Community Connections
• Edward McFarlane, Haller Enterprises, Inc.
• Susan Frew, Sunshine Plumbing & Heating
The Expo will be open March 29 - 30, and will provide the opportunity for attendees to connect with businesses
that specialize in consulting, staffing, insurance, HVACR design, HVACR training, legal services, financial services,
and more.
Registration for the ACCA 2022 Conference & Expo is open. Participants can visit www.accaconference.com to
register for the event.
If you are interested in being an exhibitor, please contact Tom Murphy, ACCA sales specialist at
tom.murphy@acca.org or (703) 824-8875.
For more information about ACCA, please contact Natalie D’Apolito, ACCA communications coordinator, at
natalie.dapolito@acca.org or (703) 824-8873.

MACC Members can save $100 off registration for the ACCA 2022 Conference & Expo
with Promo Code: MACC22.
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Welcome New MACC Members!
Joseph Grosseto, Dynamic Sheet Metal
192 24th St., Brooklyn, NY 11232
P: 718-788-1350
Peter F. Kelly III, The Fresh Air Company
250 Merrick Rd, Unit 1099, Rockville Centre, NY 11571
P: 516-678-3569 • www.FreshAir.NYC
Brian Gelber, Stan Gelber & Sons, Inc.
1079 Front Street, Uniondale, NY 11553
P: 516-538-0040 • www.gelber-sons.com
Robert Miceli, Center County Air Conditioning Corp.
93 Garden St., Westbury, NY 11590
P: 516-334-4022 • www.centercounty.com

JOIN MACC FOR 2022 & GET THE REST OF 2021 FOR FREE!

Interested in joining MACC? Please visit www.maccny.org for more information!

MACC IS NOW
ON INSTAGRAM!

FOLLOW US @MACC_HVAC
TAG MACC IN YOUR PHOTOS
BY USING #MACCHVAC
Have photos from past MACC events?

We want to see them!

Send your photos to info@maccny.org
or tag #MACCHVAC and they may be
featured on our social media pages!

ALSO FIND MACC ON FACEBOOK & LINKEDIN!
FACEBOOK.COM/MACCNY | LINKEDIN.COM/COMPANY/MACCNY
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Residential & Light
Commercial Ductless

Commercial VRF–Heat Pump
and Heat Recovery

UNITARY

Gas Furnaces, Central Air & Rooftops

NEW YORK’S COMPLETE FUJITSU DISTRIBUTOR
BROOKLYN

FARMINGDALE

718-257-3347

LONG ISLAND CITY
917-745-0830

631-755-9192

MEDFORD

631-205-5580

HICKSVILLE

516-876-0446

MT. VERNON

RIVERHEAD

914-668-3631

631-727-3225

COMMERCIAL ENGINEERING TEAM
631-465-0472

S E RV I N G CO NTR ACTO R S S I N C E 1931

■

7 5 L O C AT I O N S N AT I O N W I D E

■

W W W. S I D H A R V E Y. C O M

Statement from Stuart S. Zisholtz, Esq.

Arbitration in the Construction Community
Over the years, I have written many articles about how egregious arbitration is in the construction community.
Every contract which contains an arbitration clause should have the clause stricken before the contract is
executed. The reasons for that, from a legal point of view, are that you are subject to the whims and
idiosyncrasies of the arbitrator.
For instance, the ordinary rules of evidence do not apply in an arbitration proceeding. If a contractor writes
you a letter telling you the Project was delayed, work was inferior and that he is the best contractor on the
face of the planet, the letter is admissible in an arbitration proceeding for “whatever it’s worth”. What that
means and how it is applied by the arbitrator is unknown to everyone.
Moreover, an arbitrator does not have to explain his decision and award while a judge in the Supreme Court
has to set forth findings of fact and conclusions of law. A judge has to breakdown the various aspects of the
claim and explain how he arrived at his determination. Moreover, the judge’s decision is appealable. An
arbitrator’s award is not. In the most unusual and limited circumstances, an arbitration award will be modified
or reversed. Usually, however, it is set in stone and you are bound by the award.
Finally, the cost for arbitration far exceeds the cost for a lawsuit instituted in the Supreme Court. They are
not even close to being similar. The costs for an index number in the courthouse is $210 and having a judge
assigned is $95. In an arbitration proceeding, the filing fees vary from $800 to $12,500 depending on the
size of the claim. The cost for an arbitrator can vary from $2,500 to $5,000 a day!
Many contractors believe that pursuing arbitration is expeditious and will save money. However, that is not
always the case. A complex arbitration may result in discovery being exchanged between the parties,
possible depositions, motions and multiple days of hearings. Thus, to expect your case to be completed
quickly because you decided to pursue arbitration, your decision may not
be accurate.
The reality of the situation is that the
arbitration process could be horrific and
costly. If you win, you obviously believe
that the arbitration process was worthwhile, albeit costly. If you lose, however,
the result could be catastrophic since
the determination is not appealable.
No matter how you slice it, the costs
associated with arbitration is gut
wrenching.
Never let your lien time run out!
For a free copy of our Sixth Edition
pamphlet pertaining to Mechanic’s
Liens and Payment Bond claims, kindly
contact us.
ZISHOLTZ & ZISHOLTZ, LLP
200 Garden City Plaza
Suite 408
Garden City, New York 11530
(516) 741-2200
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Editor’s Notes
By Jason Staiano

How Green is Our Industry?
First off, lets start by saying that our industry has most certainly achieved better energy efficiency over the years on
the new products. So, what I am not saying is that our industry has not made progress, but what I am going to state
is that we have regressed a bit as well, at least from my niche perspective of the industry.
What is my niche perspective? It’s from the point of view of a compressor remanufacturer, someone that works on
the compressor and parts replacement market of existing systems. What I have noticed over recent years is the
decrease in willingness to do basic field repair work to a compressor. Of course, I want to sell more compressors,
but my first duty is to my customer. If I can assist them, save them time and money than that’s what I am going to do.
Condemning a compressor that might only need a valve plate, terminal plate or a leak repaired is a shame. Just by
doing that, gas emissions are created for the replacement compressor, the transportation of it, not to mention the
rigging of the compressor as it might need a crane to be brought in or in some rare circumstances even a helicopter.
The only good news on replacement reciprocating compressors is that the industry standard for most OEMS are the
replacement compressors are not new but remanufactured.
The mentality of “its broken, just replace it,” might be more of a societal problem than an industry unique problem.
If you look at basic home countertop appliances, such as a toaster for example, basic repair parts are just not even
offered anymore like the way they were in the past. Call me old fashion but I think bringing back shop classes to
schools, spend some time learning to repair things, saves us not only money, but in the end is better for the
environment. Let me know your thoughts, go to our members only section of our MACC Facebook page.
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Custom size pleated filters
delivered within 48 hours!
FAST. ACCURATE. TRUSTED FOR 47 YEARS!

JOB SITE DELIVERY

•Reduce Technicians’ Travel Time
•Reduce Your Fleet Size
•Get More Done With Less Techs

We m a k e a n y s i z e , i n a n y q u a n ti t y , a n d w e d o i t f a s t ! S i m p l y c o n t a c t
u s v i a e m a i l o r p h o n e w i t h y o u r c u s t o m fi l t e r r e q u e s t a n d w e ’ l l t a k e
care of the rest!
Le a d Ti m e :

On Special Size Pleated Filters!

46 Whelan Road East Rutherford, NJ 07073
(973) 473 7527 | sales@brookaire.com
www.brookaire.com

As a leading insurance provider for
HVAC Contractors in the New York
Metro area, USI’s Long Island office
brings over 35 years of industry
experience to your team. Our
dedicated Construction Insurance
Specialists provide top quality risk
management with bottom line
benefits to deliver individualized
solutions.
Contact:
Frank Abbatiello & Tommy Williams
Tel: 516-419-4095
Fax: 610-537-4187
Email: Tommy.Williams@usi.com

Specializing in
Insurance Programs
For the HVAC Industry for
over 35 Years

Trust. Expertise. Commitment
Risk Management Solutions for HVAC Contractors
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Battling Inventory Shortages in the Trades
Republished from the Air Conditioning Contractors of America HVAC Blog at hvac-blog.acca.org.

3 Ways To Combat Extended Lead Times & Backordered Equipment
For decades, manufacturers and developers in various industries have adopted and thrived on lean or “Just-in-Time”
inventory systems. The Just-in-Time (JIT) manufacturing philosophy is defined as “the production of goods to meet
customer demand exactly, in time, quality and quantity, whether the ‘customer’ is the final purchaser of the product
or another process further along the production line.” The goal of this form of inventory management is to keep
inventories thin and lean, allowing distributors and retailers to quickly pivot based on market demands.
This system of inventory management has been adopted by numerous industries spanning from automobiles to retail
to HVAC and kitchen equipment – just to name a few. These industries have thrived for almost half a century using
lean inventory systems, but have recently struggled due to the impact and constraints of the ongoing pandemic.
Taking a look specifically at the field service industry, pandemic travel, labor, and shipping restrictions have caused
inventory shortages across the board.
• 94% of companies on the Fortune 1000 list have seen supply chain disruptions
• Last February’s winter storms in TX caused a 30-50% shortage in many commonly used materials, including PVC
pipe, plumbing supplies, vinyl siding, vapor barriers, geotextiles, paints, coatings, and packaging materials
• In kitchen equipment, dealers reported doubled lead times on several products, increasing from 4 to 6 weeks
lead time to 10 to 12 weeks

So, what can we do to help cope with increased lead times and backordered equipment and materials?
As a growing number of restaurants and facilities continue to reopen and temperatures rise going into the summer,
increased demand will cause additional stress on already depleted inventories. As the industry as a whole continues
to struggle and adapt to shortages in both inventory and labor, there are a few steps service providers can take to
help alleviate stress and continue to serve their customers.

Increase Focus on Preventative Maintenance
With inventories scarce, replacement equipment for a specific unit may not be available for quite some time.
Because of the lack of availability, service providers should increase their focus on planning and performing routine
scheduled maintenance on existing units for their customers.
While maintaining and extending the lifetime of a specific piece of equipment should always be a focus, during a
shortage, the importance of ensuring a unit doesn’t break down prematurely due to preventable issues increases
exponentially.
Additionally, the benefits of regularly scheduled preventative maintenance plans will continue to benefit your
business and your customers even after inventories level out.
• Robust maintenance programs are proven to significantly extend a unit’s lifetime
• 80% of maintenance personnel favor preventative maintenance
• Preventative maintenance results in a 545% ROI
• Facilities implementing proper HVAC maintenance use 15-20% less energy

Help Your Techs Make Do With What’s Available
Nothing is more frustrating to a service technician than needing a specific replacement part or unit entirely and the
item(s) not being available. After all, a technician’s main goal is to complete each job correctly, ensuring that their
customer is happy and satisfied with the work performed. Unfortunately, indefinite inventory shortages can throw a
major wrench in a technician’s hopes of completing a job in a timely manner.

(Continued on page 16)
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Battling Inventory Shortages in the Trades
With limited resources, technicians may be forced to be flexible in the specific equipment they are required to
use to complete the job at hand. As a result, the technician may have to work with a piece of equipment that
they are unfamiliar with simply because it was the only thing available at the time.
Because your technicians may not have experience working with the equipment that is in stock and available, it is
highly recommended to arm them with additional resources and tools to help them troubleshoot any issues they
may encounter while working with an unfamiliar unit – including access to equipment manuals, diagrams, training videos, or even real-time remote virtual assistance for trickier situations.

Combat Extended Lead Times With Remote Diagnostics
When it comes to serving your customers, time is a valuable resource. With lead times for receiving specific parts
and materials at an all time high, the faster you can identify and order the parts needed to complete a job the
better.
One of the best ways to save time and complete a job faster is to perform remote diagnostics before a technician makes a trip on site. Utilizing a remote video communication tool can help counteract extended lead times
by allowing you to survey a site ahead of time, diagnose any issue(s), and order the necessary part(s) and equipment sooner.

In Conclusion…

The field service industry isn’t out of the woods yet when it comes to navigating the effects of the pandemic.
With inventory shortages affecting various resources throughout the trades, service providers need to take
proactive measures to ensure they are able to serve their customers as efficiently and effectively as possible.
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DEDICATED TO THE SUCCESS OF OUR HVAC PARTNERS

102 Lauman Lane
Hicksville, New York 11801
516.931.6500

80 13th Avenue, Suite 6
Ronkonkoma, New York 11779
631.981.4000
36 20th Street, Bldg 6
Brooklyn, New York 11232
718.499.2224
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Wholesale Distributors Serving NY/ NJ
Air Conditioning & Heating

5-15 54th Avenue
Long Island City , New York 11101
718.937.7300
175 Clearbrook Road
Elmsford, New York 10523
914.592.0020
26 Enterprise Zone Drive
Riverhead, New York 11901
631.461.4020

Kevin Cirincione
President

County Energy Controls, Inc.
County Pneumatic Controls, LLC

Energy Management Systems

Association Development Services
An Association Management Company
Specializing in Trade Associations

OUR FINANCIAL & BUSINESS
APPROACH WILL EMPOWER YOUR
TRADE ASSOCIATION TO OFFER THE
HIGHEST VALUE TO MEMBERS

Contact ADS Today!

516-677-5183 • INFO@ASSOCIATIONDEV.COM
WWW.ASSOCIATIONDEV.COM

429 Montauk Hwy - POB 780
East Quogue NY 11942
www.countyenergycontrol.com

p: (631) 653-9124
f: (631) 653-9177
e: kevin@countyenergycontrol.com

Brooklyn
Fan & Blower

Sales Co. Inc.

60-20 34th Avenue
Woodside, NY 11377
Phone/Fax: 718-899-9090
email: rich@brooklynfan.com

Financial Management • Membership Development • Meeting & Event Planning
Virtual Programming • Creative Services • General Administration

HVAC continues to play a critical
role and Carrier is at the forefront.
In 2020, we developed the OptiClean™
Dual-Mode Air Scrubber & Negative Air
Machine to help support infectious isolation
rooms in hospitals. It’s also a perfect solution
for classrooms, restaurants and stores.
OptiClean™ was named by TIME one of their
100 Best Inventions of 2020 recognizing
ground-breaking inventions that make the
world better and smarter.

#HealthierAir #Healthier Buildings
Contact CE for details: CEnortheast.com
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PARTS SUPPLIES EQUIPMENT
WE STAND BEHIND IT ALL
Tremendous Inventory  Superior Customer Service  Competitive Pricing
Fast Daily Delivery  National Buying Power With Local Ownership
Shop 24 Hours  Knowledgeable Counter Staff
Convenient Locations  Great Value

WE MAKE DOING BUSINESS EASY!
Need help with plans and specs?
Let our expert Engineering Department assist you with
all your commercial applications.
We’ll walk you through the process.
Call the Farmingdale branch for all your engineering needs.
Brooklyn, NY
P: 718-252-2700

Baldwin, NY
P: 516-223-5511

New Hyde Park, NY Manhattan, NY
P: 516-216-1810
P: 212-203-3808

Bohemia, NY
P: 631-567-4800

Stamford, CT
P: 203-359-2626

Farmingdale, NY
P:631-293-2566

Milford, CT
P: 203-882-5550

Hartford, CT
P: 860-727-9699

Water Treatment &
Maintenance Services

Cooling Water
Boiler Water
Domestic/Potable Water
Domestic Water Legionella Testing
Glycol (Install/Removal)
Sand Filter (Maintenance/Re-bedding)
Water Quality Programs

Cleaning & Disinfection Services

Ancillary Services from
the Global Leader
in Water Management
Roy Bernheimer, Sr. Corporate Account Manager
516.779.2266 | roy.bernheimer@ecolab.com
Ecolab, Nalco Water and the logos are trademarks of Ecolab USA Inc.
©2020 Ecolab USA Inc. All Rights Reserved 05/20
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Boiler Cleanings (Boil-outs)
Boiler Fireside Cleanings
Chiller Cleanings
Coil Cleanings (Air Cooled/Water Cooled)
Cooling Tower Cleanings
Cooling Tower Disinfections
Domestic Water Disinfection
Grease Hood Cleanings
Duct Cleanings
Heat Exchange Cleanings
Ice Machine Cleanings
Multi Stack Cleanings
Pipe Cleanings

Restore & Repair Services
Cooling Tower Refurbishments
Domestic House Tanks

CE provides the right mix of equipment brands,
aftermarket parts and supplies for residential and
commercial projects of any size.
Interested in becoming a Carrier or Bryant Dealer?
Contact one of our branches today.

Visit Us Online: CEnortheast.com

BOHEMIA
21 Crossways East
631-588-2181

LONG ISLAND CITY
52-01 29th St
718-472-0200

MINEOLA
23 Roselle Street
516-941-0130

ELMSFORD
1 Westchester Plaza
914-593-7160

METROPOLITAN AIR CONDITIONING
CONTRACTORS OF NEW YORK (MACC)

Formerly Air Conditioning Contractors Association - NY Chapter

510 Broadhollow Road, Suite 305A
Melville, NY 11747
516-922-5832 / www.maccny.org

REME HALO® by RGF®
• Increased Ionized Hydro-Peroxide Output
• New Enhanced Catalyst with Zinc for Faster Kill Rates
• Easier, Faster, No Tool Cell Replacement
The REME HALO® by RGF® is the next generation of IAQ technology. RGF® has
redesigned its REME HVAC unit with higher Ionized Hydro-Peroxide Output, which provides faster
kill rates for microbes in the air as well as on surfaces. Also, this higher output drops more particulates
from the air, bringing relief to those who suffer from allergies and other respiratory issues.

For more details contact your local ABCO Sales Team.
Call 718-937-9000 or visit www.ABCOhvacr.com
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